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How To Eat Your Face And Live To Tell
About It
Lets do some math. One man sells 500,000 books. His profit is $10 per
book. What does that equal? Answer... FIVE MILLION DOLLARS. And
this is all profit. Only one of the products this self promoter/publisher
sells. Have you ever dreamed of making your next book a million
dollar seller? If so this audio interview is for you. You'll hear how a
freak telephone call led to this intensive interview with a multi million
dollar self publisher. And the wild thing is that I order his book from
the same national TV exposure that he got with his one-page press
release. This interview is about many things more than making a
million dollars with your own self published book. It’s a roadmap of
how to do it. It’s also a story about persistence. You learn how selling
books through space ads can get you started. You’ll learn how to get
hundreds of thousands of dollars worth of free press with a one-page
letter, a black magic marker and a big red envelope. You'll have an
inside look at how this marketing genius took his idea made millions.
This interview is crammed full of direct mail, PR and marketing
secrets. To get inside this millionaires head, you have to listen to it
more then once. Sit back and get ready for a fast ride and a tale of the
American dream. This is an exclusive interview only found at Michael
Senoff's www.hardtofindseminars.com This interview is 45 minutes

Mike:

I’m driving down the street one day and I’m thinking to myself, you
know, I’ve got to come up with a cookbook. Cookbooks always sell.
At the same time, I love science fiction movies. My twisted brain put
these two ideas together. I said what a great idea, a special effects
cookbook. How to create recipes that move and smoke and sing and
glow in the dark and puff, and so immediately I went home and
created my first recipe. I think it took me two months to create 50
recipes and put them in a book. I was rolling.

[MUSIC]
Michael:

This is Michael Senoff with Michael Senoff’s
www.hardtofindseminars.com. What does eat your face mean? Well,
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you’re about to find out in this fascinating interview with Michael.
Michael is a million dollar self-publisher. Michael is also the world’s
foremost space advertising expert. Michael’s also a PR expert,
getting hundreds of thousands of dollars worth of free press. His
book has sold more than 500,000 copies. He’s been featured in
virtually every newspaper in the country. He’s been featured on
national cable network shows and he’s kept all of the profits. You’ve
got to be absolutely crazy, you’ve got to have rocks in your head to
sell out for peanuts to a publisher when you now have all the tools to
do it yourself. This is a compelling story and absolute proof that the
American dream is alive. This interview is 50 minutes. Get ready.
Hang on to your hat. Now, let’s get going.
Michael:

Hey, Mike, it’s Mike Senoff out in San Diego.

Mike:

Good morning, Mike, how are you doing?

Michael:

Good. How are you doing?

Mike:

Excellent, thanks.

Michael:

I really appreciate this. You had told me you sold over 500,000
books. Is that just the special effects book?

Mike:

That’s the special effects book, yes.

Michael:

500,000. You’re a real success story. You’ve made a million dollars
through the self-publishing business.

Mike:

I sure have and I’m very, very proud to say that and it’s been one of
my big goals to do that, to be like a Ted Nicholas or a Joe Cosman
and by gosh I think I did it.

Michael:

You said you’ve been doing space ad writing, for how long?

Mike:

I consider myself the world’s foremost space ad guy.

Michael:

How did you get into that?

Mike:

I got into it because back in the 70’s I was a young guy in my early
20’s. I was a salesman. I started out selling encyclopedias.
3
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Michael:

Where did you grow up?

Mike:

I grew up in a little place called Chardon, Ohio. That’s right outside
of Cleveland. When I was a boy out there, I sold seeds door to door.

Michael:

How old were you?

Mike:

Probably 8, 10 years old.

Michael:

So, you’ve always been entrepreneurial?

Mike:

Always been entrepreneurial. I wanted that set of walkie-talkies
when I was a kid and if you sold enough seeds, you got a pair of
walkie-talkies.

Michael:

Was this through school, the garden seeds?

Mike:

No, it was just for me.

Michael:

Tell me how you did when you were a kid?

Mike:

I saw a space ad on the back of a comicbook. You see them all the
time selling greeting cards or selling seeds. I lived in a farming
community, so I thought that would be a good thing to do and sure
enough it was a great…

Michael:

Great. Did you get those walkie-talkies?

Mike:

I got those walkie-talkies and my buddies and I played Army men
with midnight missions with our walkie-talkies and had a blast.

Michael:

Did you sell door to door?

Mike:

Oh yes, door to door and just walk up and cold knock on the door
and had a little pitch memorized.

Michael:

When you ordered the little kit did it give you a pitch to use or did
you kind of do that on your own?

Mike:

It told you exactly what to say. You memorized it and that was it.
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Michael:

Do you remember how long you did that?

Mike:

It was just a summer.

Michael:

That’s great.

Mike:

It was just a summer and it was a body building ad in those old
comic books.

Michael:

The Charles Atlas ads.

Mike:

The Charles Atlas and Mike Marvel. I used to just pour over those
ads. They motivated me so much and when I got a little older, I saw
the ad in ’78, I guess it was, by Joe Karbo, The Lazy Man’s Way To
Riches and said that’s for me. That’s just what I wanted to do.

Michael:

And you bought the book. I’m getting ready…I just got off the
phone with a buddy of mine. He’s a copywriter and he has sent me
the images of some comic book ads and some other famous ads.
They’re sitting on my hard drive and I just haven’t had a chance to
upload them to the www.hardtofindads.com website. But I’m going
to be doing that probably in the next two or three weeks and I’ll be
sending out an email, but a lot of those Charles Atlas ads are in there
and some really fantastic ones, especially from the comic books.

Mike:

I’ve got a lot of those already. I’ve got a good buddy who still has
his comic book collection. I’ve gone through a couple hundred of
them and copied all those space ads.

Michael:

Did you scan them?

Mike:

No. I have hard copies.

Michael:

You photocopied them?

Mike:

Right.

Michael:

So, you like those space ads. How old were you when you really
recognized the space ads in the back of the comic books? Where you
younger then?
5
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Mike:

Yes. My dad was an engineer. He traveled all over the world and one
summer he took us to Aruba. I think I was 12 years old. I knew no
one there and had a stack of comic books that I bought from a local
drugstore there in Oranjestad in Aruba and just stayed in my room
and read these comic books. And once again these space ads moved
me a great deal. I think that’s when I really got serious about it.

Michael:

Did you like them because of the power of it selling you?

Mike:

Absolutely. The psychology that the copywriters were using to get
right into the core of my soul and how they knew this is exactly what
I wanted, it just amazed me because they seemed to understand me
so well and they never met me and I wonder how in the heck do
these guys to this and understand me so well and know exactly what
I want, when I want, to the depth that I wanted it.

Michael:

Did you know that you wanted to be like them; you wanted to be
able to write like that and sell things?

Mike:

I don’t think intellectually I understood that at the time. It wasn’t
until the 70’s when I got the Karbo material, that’s when it really
started to develop.

Michael:

So, were you collecting the ads before you found Karbo?

Mike:

No.

Michael:

When you saw the Karbo ad do you remember where you first saw
it?

Mike:

Yes, I think I do. It was in a magazine called Free Enterprise, an
excellent magazine that no longer exists, but at that time it was one
of the premier opportunity mags. They were just loaded with
opportunities. This was one of them.

Michael:

So, you ordered his book. After you got the book, you devoured it.
What did you think about the first part of the book with the attitude
stuff?
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Mike:

That was right up my alley because I’m kind of a spiritual guy to
begin win. I like psychology and I kind of understood that inherent. I
really didn’t have to be sold on that part of the book. I was reading
Think and Grow Rich and all the self-help books, the Dale Carnegie
stuff before I found Karbo. So, that was a natural for it. It just went
right into my psyche.

Michael:

After you read that book did you launch your first direct mail
project?

Mike:

I sure did.

Michael:

Tell me about it.

Mike:

I never had done direct mail, though. I’d always done space ads.

Michael:

You’ve always done space ads.

Mike:

I’ve always been interested in health and cooking, so the first project
I ever did was how to cure hiccups. I get the hiccups when I drink
any kind of irritating stuff or if I eat spicy foods. I always used to get
the hiccups. I did a little research. This was long before acupressure.
I called in acupinch. I went and found out that there was a Chinese
meridian on your left forearm that if you pinch it just in the right
place, you could interrupt that impulse.

Michael:

Yes, it works.

Mike:

It worked for me, so I wrote a little course like four or five pages and
I put an ad in the one of the rags. I think it was Enquirer. I sold a
few books. It wasn’t anything great.

Michael:

Did you put a space ad in the Enquirer?

Mike:

This was classified.

Michael:

Do you remember what your first response was on it?

Mike:

No. I think I got 20 or 23 orders.

Michael:

How much did you sell it for?
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Mike:

I think it was only $5 or $6.

Michael:

That’s still exciting.

Mike:

The ad only cost $20 or $30, so I made a profit from the very
beginning. And then from there I went into a full-size book that I
created, How To Get Free Dental Care.

Michael:

What made you choose that product?

Mike:

I had bad teeth and I was living in Cleveland, Ohio. At the time there
was a dental school there, Case Western Reserve is still there, a
school of dentistry and if you called up you could get into the school
and be a guinea pig for the students.

Michael:

Oh wow.

Mike:

Fillings and have all kinds of procedures done for free.

Michael:

There’s probably schools doing that still today.

Mike:

Exactly right. At the time there were federal programs in place, the
state funded. So, I put together a whole directory of schools and
funded program where you could walk in and say I’ve got dental
problems, fix them for free. That was my first big selling product. I
sold tens of thousands of those.

Michael:

So, you put your directory together. How did you sell it? What was
your first ad on that?

Mike:

My first ad was a junior page ad.

Michael:

What’s a junior page?

Mike:

A junior page is smaller than a full page, but it dominates the page.
If a full page ad is 7 x 10 in a magazine, a junior page will be 5-1/2
by 6-1/2; somewhere around there.

Michael:

In what publication?
8

Here's a quick and easy way you can get into the marketing consulting business. Work part time from
home. Help businesses make more money. Listen to hours of free interviews, case studies and how to
consultant training at http://www.hardtofindseminars.com/AudioclipsH.htm

For more interviews on marketing consulting go to http://www.hardtofindseminars.com
© MMVII JS&M Sales & Marketing, Inc. San Diego California -Tel. 858-274-7851

Mike:

My first ad was in The Spotlight. Now, it’s called The American
Free Press.

Michael:

What kind of paper is that?

Mike:

It’s a tabloid newspaper. Was published out of Washington, D.C.
Extremely good for testing health food related items.

Michael:

Was it a regional test?

Mike:

No, it was a national one. I think they had a circulation of 200,000 at
the time.

Michael:

So, 200,000, you had a junior ad. What was the headline, do you
remember?

Mike:

Yes. The headline is what really did it. The headline was dentists
scream bloody murder.

Michael:

Oh, wow, that’s great.

Mike:

It got people’s attention to read the ad. That’s the job of that
headline is to capture the attention of the reader immediately.
You’ve only got them for about a half a second and if you don’t get
them immediately, they just turn the page and they’re gone forever.

Michael:

Dentists scream bloody murder.

Mike:

Dentists scream bloody murder. The readership of that publication
are heavy into conspiracy theories and political conspiracies and
things like that. I designed the headline to match the demographics
of the readership. And I think the subhead was dentists are mad
because you can now get free dental care or something like that.

Michael:

Was it a copy intensive ad?

Mike:

Copy intensive ad. It’s all it was. All my ads are editorial.

Michael:

You still have that ad, right?

Mike:

Oh sure.
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Michael:

Maybe for the listeners, can we put a PDF of that ad under the
recording?

Mike:

I’d be happy to.

Michael:

You ran that. This is your first space ad for this product. Tell me
what happened. How long did you have to wait before you submitted
the ad until the magazine came out? Was it a weekly?

Mike:

That’s always the tough part. It is a weekly. Once you place the ad,
it’s ten days to two weeks depending upon when you place it before
the ad to appear.

Michael:

And you have to pay all up front?

Mike:

Oh yes. At that time I had no credit with anyone.

Michael:

Were you nervous?

Mike:

Actually I wasn’t. I was excited.

Michael:

Do you remember what the cost of the ad was?

Mike:

Let’s see, I think it was $600.

Michael:

And that was back in the 70’s?

Mike:

Right. That was late…maybe ’79 or ’80.

Michael:

So, what happened? You placed the ad. The thing came out.

Mike:

I got 700 orders.

Michael:

700 orders.

Mike:

At $10 a pop.

Michael:

$7,000.

Mike:

I was in business.
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Michael:

Wow. Were you just ecstatic?

Mike:

I was ecstatic. Once I had placed a few more ads, I realized that
getting 700 orders from a junior page ad in a tabloid with a
circulation of 200,000 is just outstanding.

Michael:

It is.

Mike:

It’s just outrageous. I’ve not been able to duplicate that since,
although I’ve done pretty well, but it’s just one of those freaky
things.

Michael:

All right. Tell me. The magazine comes out. Tell me when the orders
start coming in and how you can calculate how many orders you’re
going to get. I’m sure you’ve got that figured out by now like with
space ads. What can you expect if you’re ad comes out in a weekly?

Mike:

If it’s a weekly, you’re going to get probably 75% of your total gross
revenue in the first two weeks. It depends if you’ve got a phone line
in there or not. My first ad did not have a phone.

Michael:

What was your call to action and what was your guarantee in that?

Mike:

I always have a lifetime guarantee. I don’t mess around. I advertise
honestly and if people don’t like the product, they send it back.

Michael:

So, you state in all your ads you have a lifetime guarantee?

Mike:

Absolutely. I think at that time it probably wasn’t a lifetime, but it
was pretty far out there, maybe six months or something. I have to
pull the ad out and look at it. But, yes, you’ve got to have a good,
strong guarantees otherwise people are just too hip today. If they get
one sniff that you’re trying to con them or sell them something with
the untruth involved, you’re going to be dead in the water.

Michael:

Because they’re going to pick it up.

Mike:

Exactly. So, you have to be completely honest and really give value
for the money, really pile on the free bonuses.
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Michael:

As you’re pouring through these editorial display ads in the rags and
stuff, what do you think some of the most common mistakes that you
see are happening?

Mike:

I think the most common mistake that marketers make is not
identifying their USP, their universal selling proposition. A lot of
people call it a USAs. I’m surprised how people really don’t
understand what their selling and if you don’t understand what
you’re USP is, you’re going to do badly. But if you have a really
strong idea of what your main benefit is, then you’re really going to
sell the heck out of it. I think that’s the most common mistake I see.
A lot of times there’s a lot of hype going on, a lot of unbelievable
claims being made. I guess if I have to choose one, it would be
people just not understanding what a USP is.

Michael:

Let’s go back. So, you sold 700 orders. Did you now expand your
advertising for that book?

Mike:

I did.

Michael:

How many papers did you go in?

Mike:

In a small way I went into…at that time it was called The National
Tattler. It’s like the National Enquirer. Didn’t do well there.

Michael:

What happened?

Mike:

It’s a different kind of an audience.

Michael:

More sophisticated?

Mike:

It’s a lot less plus they were not the type of respond to the type of
copy I was using. And so, for a few years I was pretty much stuck
with The Spotlight.

Michael:

Did you try other papers, too?

Mike:

I did. I tried daily newspaper and it fell flat.

Michael:

Did you lose on The Tattler or did you break even?
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Mike:

I rarely lose money.

Michael:

You rarely lose?

Mike:

Yes. Once you understand the principles of direct marketing, you’re
not going to lose unless you really do something stupid. If you try to
get cute in the headline, you’re going to get killed.

Michael:

So, in The Tattler when you ran that, did you do a junior ad in that
one as well?

Mike:

The Tattler, I believe it was a junior page.

Michael:

How many orders did you get on that if you compared it?

Mike:

I didn’t block that out. Like I said, I didn’t make a lot of money.

Michael:

It wasn’t enough to re-run it, but it covered the cost of the ad?

Mike:

Oh, sure.

Michael:

In most of your tests, you’ll cover your cost?

Mike:

Oh, yes, you really have to. A lot of marketers don’t money in their
font end product. They have to depend on backend product. I’ve
really never done that. I’ve always made a lot of money on my front
end.

Michael:

On your front end?

Mike:

On my front end, yes.

Michael:

Did you handle the fulfillment on the 700 orders?

Mike:

Everything.

Michael:

You did everything. Tell me about when you produce your product.
What are a couple of things that are important if you were to advise
me if I’m running a space ad and I’m selling information product?
Your packaging, your mailing. Give me some tips on how things that
you learned in that process that would make my life easier when I’m
13
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handling the orders, the fulfillment, the shipping, and everything. So,
orders come in. How are you processing all your orders?
Mike:

Well, now I do it a lot different. Back then I did everything myself.
It was very simple. It was a small booklet. You just go to an office
supply store and buy envelopes and go to the post office and buy
stamps. At that time, we were using typewriters and adhesive labels.
You just type the label up. You slap it on the envelope. Stick the
book in the envelope.

Michael:

Was it a #10 envelope?

Mike:

Oh no, it was a catalog envelope. It couldn’t be easier.

Michael:

You just mailed it first class, with stamps?

Mike:

Sure. It wasn’t until later that I started to get involved with more
books that I had written. Your fulfillment starts to get a little more
sophisticated. You really don’t have to do it yourself. Hopefully you
hire people to take care of that for you.

Michael:

Let’s go into your next project after that. That was kind of like your
first case, but a nice little success.

Mike:

I’m driving down the street one day and I’m thinking to myself, you
know, I’ve got to come up with a cookbook. Cookbooks always sell.

Michael:

They’re always number one sellers.

Mike:

Yes, and people buy hundreds of cookbooks. It seems like anybody
who comes out with a cookbook they sell it.

Michael:

Where did you learn about the market for cookbooks?

Mike:

I really didn’t learn about it.

Michael:

You were just thinking about it?

Mike:

I read something where cookbooks always sell.
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Michael:

So, now you’re thinking of the hungry market.

Mike:

I was thinking of the hungry market and at the same time, I love
science fiction movies. And I’m driving down the street. My twisted
brain put these two ideas together, science fiction and cooking,
special effects and cooking.

Michael:

Tell me what year you’re in?

Mike:

This was back in 1990. I said what a great idea, a special effects
cookbook; how to create recipes that move and smoke and sing and
glow in the dark and puff, and snap, crackle and pop and so on. And
so immediately I went home and created my first recipe, which was
a smoking dragon cake. A cake in the shape of a dragon and it
actually blows out safe, mysterious smoke.

Michael:

Did you figure out how to do this all yourself?

Mike:

Oh yes. I told you, I have a little bit of an inventing spirit. And then
from there, I just created another one and another one and another
one. I think it took me two months to create 50 recipes and put them
in a book. I was rolling. I had the first cookbook; all the special
effects…

Michael:

What kind of advice would you give someone if you’re producing a
good quality book? How did you do it? Did you do this all yourself
or did you hire expert advice?

Mike:

I actually did both. Unless you’re a very well versed in desktop
publishing or you’re a good artist, I would hire it done. I did a little
bit of both. I wrote all the recipes out myself in longhand and did
some rough sketches. I have a good friend who is a cartoonist,
actually. He did the hand drawings and I used a collage of these
drawings for the cover of the book and wrote some copy for the
back. Just took it down to Pit Printing or Kinko or something. I
forget…but I cranked out 20 books.

Michael:

Were they all soft-cover?

All soft-cover.
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Michael:

Was it a color cover?

Oh yes.
Michael:

You had photographs of a couple of cakes?

Mike:

No, no photographs. I didn’t have a lot of money to advertise at that
time.

Michael:

How many did you run on your first run?

I think I ran 25 books.
Michael:

Did you copyright it?

Mike:

Oh sure.

Michael:

At that time did you get one of those bar codes or were they not
doing it then?

Mike:

I did, but not until later, probably a year later. I didn’t bother even
with a formal copyright. I just went ahead and printed copyright
1990.

Michael:

Was your whole plan to sell this by space?

Mike:

Right. But I really didn’t have enough money to do it right, so I did
some publicity. And this is another thing I think a lot of marketers
don’t pay enough attention to is getting publicity for their products,
especially books. Books are hard to sell. If you go to a publisher and
have them agree to publish your book, they’re still not going to
advertise it.

Michael:

Did you try that route…going to a publisher with your book?

Mike:

No, I didn’t.

Michael:

Never considered it?

Mike:

I always considered self-publishing. I wanted to maintain complete
control over my product.
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Michael:

Tell me the negatives. A lot of people think a publisher is going to
sell a million copies. What are the negatives of going to a publisher
and what could you explain would be some of the benefits of using a
publisher? Let’s say you’ve got a great idea. A lot of people want to
go take it and try and sell their book to a publisher. Why would you
advise someone not to do that?

Mike:

Well, you’re not going to sell very many copies unless you’re Steven
King or somebody like that. Publishers do not advertise your book.
They publish it. They send it to the bookstores and the bookstores
stack it up and hopefully when you walk into the store you’re going
to see it and buy it. Or unless you’re smart, you can get yourself on
radio shows and so on in order to sell books. But you’re still only
going to get a percentage from the publisher.

Michael:

What do you think a publisher is going to pay you? Let’s say if it’s a
$20 book.

Mike:

If you write a book and you’re published, you’re lucky if you sell
5,000 copies and you might get a dollar or two per copy. So, that’s a
maximum of $10,000 you’re going to realize from your book and
nobody can live on $10,000.

Michael:

But don’t the publisher make you pay money for the initial printing?
Are there any up front fees that the publishers require that you pay
for, as well?

Mike:

I’ve never heard of that. That could be. Like I say, I’ve never
bothered with publishers.

Michael:

So, you’re not sure on that.

Mike:

No.

Michael:

So, you’re basically going to make peanuts?

Mike:

You’re going to make peanuts, right. You’re going to spend a lot of
time…you’re going to be proud of yourself when you walk into the
bookstore and see your book on the shelf. You’re going to say, hey
look what I did, but what does that get you. It doesn’t get you any of
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that stuff that you can spend. And if you self-publish that book, it
might take you one dollar to have that book printed up in large
quantities and you can sell it for $20 and sell 5,000 copies every
month. Now, you’re talking money. But in order to do that, you have
to do your own marketing and that’s the kicker. A lot of people
when they first do their first book they don’t have the kind of money
to advertise it. So, once again, we come back to publicity.
Michael:

Did Ted Nicholas influence you, too?

Mike:

Oh yes, he was one of the big influences.

Michael:

He was mainly space ad, too.

Mike:

He was the space ad guy for a long time. That’s where I learned the
majority of my space ad stuff.

Michael:

Let’s go back to your publicity. So, you gave publicity a try with this
crazy idea, science fiction cookbook. What did you do first?

Mike:

I studied publicity. Learned a lot from a guy named Paul Hartunian.
He probably has the best course on publicity out there and wrote a
press release.

Michael:

Did you follow his format the tee?

Mike:

To the tee, yes. And I sent that press release out and was just
inundated.

Michael:

Did you mail it or email it?

Mike:

I mailed it. This was before email. I mailed it to radio stations,
newspaper.

Michael:

What was the headline of your press release, do you remember?

Mike:

I sure do. I still use it.

Michael:

What is it?
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Mike:

Every year I send these things out. I’ve been doing it for 12 years.
The headline on my press release is kids eat their own faces; Mom’s
laugh their heads off. There’s a recipe in the book called the Eat
Your Face gelatin mold.

Michael:

I saw it.

Mike:

You can make an exact clone of your face in gelatin and serve it up
for the salad course. That’s your Halloween party.

Michael:

So, how many did you mail out on this first press release?

Mike:

About 100 press release.

Michael:

What happened? The phone started ringing.

Mike:

The phone started ringing at five o’clock in the morning.

Michael:

Did you send your question and answer page or bio page?

Mike:

Just send your press release out first and then when an editor or disc
jockey calls you, then you offer to send them your bio sheet and
your question and answer sheet. They think you’re very professional
and you’ve done this before and actually you haven’t. You’re still
blurry eyed in your pajamas. I started to get calls, especially from
these morning zoo shows on the FM stations. They just thought it
was hilarious. They let me talk about my products for five or ten
minutes. Give my 800 number out and my website address and hang
up the phone and go check and I got orders pouring in immediately.
A good thing about publicity is that it creates a lot of this
marketing…word of mouth, which is the best kind that you can get.
A big upside to all of this is it’s free. You don’t have to pay a nickel.
Of course you do want to continue to advertise so you’ve got that
one-two punch, especially if you’re going to be on a radio show in
Denver. So, then you buy a little space ad in the Denver Post or
something so that a lot of people will see that and say hey I heard
this guy on the radio. Like when I called you, you said hey aren’t
you the guy with these exploding cakes or whatever. You had heard
of me because of my publicity.
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Michael:

That’s right. I heard of you on the food network and I saw the
volcano cake. My son’s birthday is coming up and knew right then
that was the cake we were going to make because it’s always a big
deal. We usually do a theme and I was trying to think of what kind
of cake are we going to do. And my wife was like what kind of cake
should we do? What kind of cake should we do? And I go I’ve got it.
We’re doing the volcano cake with the dry ice. And we did it. And I
will email you…I’ve got a great picture of everyone singing happy
birthday with our volcano cake with the smoke coming out. I’ll put it
up on the website.

Mike:

That’s the Holy Grail for the foodies is to get on the food network
and I sent them the same press release I’ve been sending out to
everyone else.

Michael:

When would you send your press release, what month or would you
do it all year long?

Mike:

You do it pretty much all year long.

Michael:

How are you doing it today, by mail or by email?

Mike:

I tried email and it just doesn’t work.

Michael:

Did you try Paul Hartunian’s email list?

Mike:

Yes I did.

Michael:

Nothing happened.

Mike:

It was weak. A lot of editors are just inundated with these emails.

Michael:

What about fax?

Mike:

Fax I’ve never done.

Michael:

You’re still sticking to the direct mail?

Mike:

Direct mail. There’s special ways to do it. You put your press release
in a big red envelope and you use a magic marker for your return
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address and you just write in big letters all over it so that this
envelope really looks special.
Michael:

What size envelope?

Mike:

A big red envelope, 8 x 10, #10. Just be outrageous. Like the guy
who wears a red suit, he walks into the room and you’ve got to see
him.

Michael:

So, you sent these out in a red envelope?

Mike:

A big red envelope with a black magic marker and you just write the
guy’s name in big black letters.

Michael:

That is a great idea. Where do you get your red envelopes?

Mike:

Staples.

Michael:

So, it costs you more than one stamp to mail it?

Mike:

Yes, a couple of stamps.

Michael:

Do you handwrite the address?

Mike:

Handwrite the address.

Michael:

Do you do them all yourself?

Mike:

Oh yes. You only need ten a day. Do them when you’re watching
TV or something.

Michael:

So, that red envelope comes. How many press releases do you send
out a year…any idea?

Mike:

Oh boy, hundreds.

Michael:

Hundreds a year, all right. It doesn’t take you much time. It’s just a
little machine, right?

Mike:

Yes. You do a little bit every day so that you get that constant flow
of interest from TV guys, from radio guys, from newspaper guys.
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Michael:

What percentage of press are you getting if you broke it up;
newspaper, radio, TV, and tell me if there’s a way you can measure
the results from each? What do you like best? What works the best?

Mike:

The newspaper is best for me.

Michael:

Because they write it up.

Mike:

They write it up and you get instant results especially for Halloween.
I’ve been on full page in the food section, full color. The whole first
page is my face and my story and all my contact information. And if
you get a big story in Boston or LA or Chicago or New York,
millions of people are going to see that.

Michael:

When a full page comes out in a big city like that, what happens?

Mike:

You sell a lot of books.

Michael:

Do you have a call service answering these?

Mike:

Oh sure. Oh yes. You have an 800 number in your press release. I
have a computerized system where it’s all automated. My system
can handle 10,000 calls simultaneously.

Michael:

Is it all in-house?

Mike:

No.

Michael:

You’re using a service.

Mike:

This is a company in Tallahassee.

Michael:

Is this for your order taking?

Mike:

It’s pretty much everything.

Michael:

Tell me about the number on the press release. Is that coming to you
personally? When you send out your press release, is the media
calling you to do the interview?
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Mike:

The way a press release works and looks is that if you have to follow
a format. At the very top of the press release, the upper left hand
corner, you just type in for immediate release. On the other side,
right across from that, you say for further information, contact…and
then you’ve got to have your name and your office phone number.
You can leave a number with an answering machine, but I don’t
recommend that.

Michael:

No, you want to handle all the media contacts yourself.

Mike:

Talk to these guys immediately and with a live person, a person who
knows the story front and back. It usually has to be yourself.

Michael:

When they do the story on you…are newspapers coming out to meet
you do to photography and everything?

Mike:

Many, many times they do.

Michael:

But you have all that now prepared in a kit right?

Mike:

Exactly right.

Michael:

So, if a newspaper wants to do a story, you’re sending them a media
kit.

Mike:

You’ve got that…pictures, the whole story, all the questions that
they might ask along with all the answers that you want them to give
and many times they will print that verbatim.

Michael:

Do you give them copies of other newspaper stories that they could
use?

Mike:

Never had anybody ask me for that.

Michael:

Have you ever considered writing a whole newspaper story yourself?

Mike:

They don’t want to do that. The guy who calls you or the lady who
calls you usually it’s a journalist and they have an editor. And the
whole point of writing a press release in the format that I
recommend is that you’re not selling anything. You can’t sell
anything with a press release. Make them look good with your story.
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When they go to their editor and they say hey Mr. Editor, this great
story I’ve got…this guy who makes his face in Jell-O and he eats it
and everybody laughs. That’s a fun story around Halloween and it
makes the editor look good, so you let him write and let him sell it
for you. It works like a charm, Mike. It really does.
Michael:

Tell me your big first press like where a newspaper did a whole story
of you on the front page like you were describing. Where did that
happen?

Mike:

That was the Chicago Sun Press.

Michael:

Font page of the food section?

Mike:

Right.

Michael:

How long ago was that?

Mike:

Many years, maybe ’92 or ’93.

Michael:

So, you gave them an 800 number for fulfillment and a different
number if someone wanted to order.

Mike:

Correct.

Michael:

And you were already set up with a fulfillment company?

Mike:

Right.

Michael:

So, where did you find your fulfillment company?

Mike:

One of these courses, I think it was a Dan Kennedy book that I found
Concord.

Michael:

Is it Concord Communications?

Mike:

Right.

Michael:

Did they have live operators at that time?

Mike:

Sure.
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Michael:

Is that the 800 number where they track the calls and everything?

Mike:

They can do everything.

Michael:

And they’ll take your order and everything.

Mike:

They can do everything like your home office away from home.

Michael:

So, Concord Communications. Is that who you still use?

Mike:

I still use them and have been with them for years.

Michael:

That’s wonderful. When someone calls that 800 number, tell me
what happens?

Mike:

That’s usually to place an order.

Michael:

And Concord has a script and everything?

Mike:

Oh yes, a script that I wrote, word for word. They take the credit
card number and process it for you. They do the whole thing.

Michael:

Wow. What do they charge you for that…to process an order for
you?

Mike:

It’s about 30% of whatever I’m asking for the order.

Michael:

Thirty percent. That example in Chicago, what was the book selling
for? Do you have the price…

Mike:

At that time I think it was only $12.95 because I only had one book
and now there’s three of them and there’s a whole package available,
but at that time there was only one book.

Michael:

You were paying abut $3.00 to handle the processing of the order.

Mike:

Right.

Michael:

It’s still worth it.
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Mike:

Absolutely because you can sell 1,000 books at once.

Michael:

And what happened when they thing came out? How many books
did you sell?

Mike:

I guess 300 or 400 books. I don’t remember exactly. Like I say, it
was over ten years ago.

Michael:

What did you train them to say on the phone when someone calls in?
What was important about your script?

Mike:

It was just a generic script. I didn’t do anything special. I Would ask
them if they would like to order ten books or five books? I forget
exactly what I said. It’s just a regular format.

Michael:

So, that was Chicago. What were some other great big hits with your
publicity, before we get to the food network?

Mike:

Oh, gees, there were so many of them. Just about every newspaper in
the country had done that.

Michael:

Each one is worth 100 or 200 books.

Mike:

Oh yes. Sometimes we’d get 400 or 500 orders. I was on the front
page of the paper down here last Halloween. They actually teased it
all week. They had a little blurb all over the paper, be watching for
the story on this unusual guy who happens to be a resident here.
They prime you and they prime you and they get you all slobbering
for my stuff and on Halloween there I was, a full color, full-page
story on me with all these cool pictures. They sent a photographer
out and we did all kinds of cool stuff. I walk down the street now
and people say hey aren’t you the guy who was…yes, yes that’s me.

Michael:

That’s hilarious.

Mike:

I’m a celebrity down here now.

Michael:

How many books did you sell on that one?

Mike:

Just about 100. It’s a small area.
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Michael:

What do you pocket after fulfillment and everything on each book?
How do you have it packaged now today? Did you up the price and
increase the value?

Mike:

Yes, I have two cookbooks now with a little free book that explains
the science behind the special effects. So, I get a lot of orders from
schools and libraries who want to use it in the classroom. It gives the
principles of physical science and that’s real cheap to put together.
These books only cost me $1.00 apiece. I have them printed now up
in lots of 10,000 and on these big machines that can print out ten
books at one time, so it’s cheap.

Michael:

If you were to recommend someone…let’s say you’re getting up in
volumes on printing, could you recommend a printer for someone to
use?

Mike:

We use someone in Kansas City. You just go to the phonebook and
look for local printers and call them up. Tell them you have a glossy
book and you need a lot of copies.

Michael:

Is it still a soft-cover book?

Mike:

Oh yes. It’s the cheapest way to do it.

Michael:

Soft-cover, 8.5 x 11?

Mike:

Right.

Michael:

What does each book end up costing you if you’re doing them in lots
of 10,000?

Mike:

About $1.00 apiece.

Michael:

A $1.00 apiece, not bad.

Mike:

I’ve got two books at $1.00 apiece, that’s $2.00 plus the little
Brainerd book is about 30-cents to print up. So, I’ve got $2.30 in
hard costs and I sell the package on my website for $24.95, but that
includes postage.
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Michael:

So, what do you put in your pocket after the order is taken, after it is
shipped, and everything?

Mike:

Well, I’m not going to tell you exactly.

Michael:

At least $10.00.

Mike:

Oh yes.

Michael:

$10/$15 a pop.

Mike:

It’s over $10.

Michael:

We were talking about space and now we’re talking about press
releases. If you had your choice, have you lightened up on the space
or is your favorite now press releases?

Mike:

I think I’m more in space.

Michael:

You do more space still.

Mike:

I use press releases as a little helper to help along. Like I said before,
if you know you’re going to be on the radio in Palm Bay here in
Florida, then you would want to buy a little ad in the local paper so
that you get that one-two punch. I sell a new book now, arthritis
cures…excuse me…Ways to Treat Arthritis Pain. All natural stuff
and I’ve been selling the heck out of that with space ads and very,
very little press releases.

Michael:

So, where are you going into space for that one?

Mike:

I go mainly into publications that are over 55, like Good Old Days
and Cappers and Grit and World War II and a lot of travel
magazines.

Michael:

What does that one sell for?

Mike:

This offer sells for $15.95.

Michael:

Arthritis cures.
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Mike:

It’s called Dirt Cheap Arthritis Miracles from Mother Nature. It’s a
little booklet. It explains a lot of old wives tales that have been
around for years and years. Have you ever heard of the nine drunken
raisins?

Michael:

No.

Mike:

That’s a pretty interesting one where you take nine golden raisins
and you soak them in gin for a week until they’ve absorbed the gin
and you eat nine of these raisins a day and within three or four days
your arthritis pain starts to dissipate.

Michael:

You’re kidding.

Mike:

How it works, I don’t know.

Michael:

That’s an old wives tale?

Mike:

Wasn’t an old wives tale until people started to try it. If you Google
gin soaked raisins, you’ll see it’s not unusual.

Michael:

I’m going to have to tell my father-in-law. What’s another good cure
in that book?

Mike:

Grape juice and _____. It’s apple pectin. You mix the two together
and you drink a little bit every day. I don’t know the science behind
it, but it does help repair the cartilage in the joints. So, the pain starts
to go away. I’m not saying it’s a cure. It’s a way to get rid of this
grating pain.

Michael:

Well, obviously, it’s such a hungry market. I mean when someone’s
in pain, they’ll do anything. My father-in-law has gout. We’ve
bought him the cherry juice. When you’re in pain, you desperate to
try anything.

Mike:

Absolutely.

Michael:

You had to me you sold over 500,000 books. Is that just the Special
Effects books?

Mike:

That’s just the Special Effects books.
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Michael:

500,000. Tell me about how you got onto Food Network and what
happened, the story behind that.

Mike:

I just sent the press release out, kids eat faces for fun, Moms laugh
their heads off.

Michael:

In your red envelope.

Mike:

In my red envelope, right. A producer saw it, gave me a call…

Michael:

When they called, what did they say?

Mike:

A real friendly woman in her early 20’s was the producer for another
company that produces shows for the Food Network out in
Colorado. And she said she received my press release and thought
that would make a really nice little story on the Food Network.

Michael:

Were you jumping up and down?

Mike:

Jumping up and down…you betcha because like I said before, this is
the Holy Grail for foodies. You get on there and people just love that
show.

Michael:

How many millions of viewers do they have?

Mike:

They have I think 12 million viewers at any one time. She called me
up and said we’d like to hear more about this. So, we talked back
and forth for a couple of days and she said okay, we’re going to send
a producer and a photographer out. They came right here to my
home, in my kitchen. They were here for 12 hours. For a five-minute
segment it took us 12 hours to film that.

Michael:

Wow, 12 hours. So, they came with a cameraman, lighting, and
everything.

Mike:

The whole deal. It was a big deal.

Michael:

Were you preparing all that time? Did they tell you how to do it?
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Mike:

Yes. You’ve got a signed contract. It’s a lot of work, but they
contract out for a show called Unwrapped.

Michael:

Right. So, they produce for Unwrapped. Were they specifically
developing this segment for Unwrapped?

Mike:

Correct. They’re called Heinen Productions. Food Network actually
hires out a lot of these production companies to do the actual
production of these little cooking shows and then they buy them
from them.

Michael:

You say it’s a lot of work. Tell me about it? Like if someone is
getting ready to do a production with a network like that, what can
someone expect?

Mike:

Well, in my case, I had to have a lot of food demonstrations all set
and ready to go.

Michael:

So, you had to make the cake.

Mike:

I always have a professional make my cakes so they look beautiful
and then I set up the special effects. It’s takes a couple of days of
concerted effort, but you really can’t complain because once that
show airs, it’s going to repeat three or four times a year. Every time
it repeats, the same thing happens. You wake up in the morning and
your email box is just jammed full of orders from people who saw
that show the previous day.

Michael:

Do they tell you when they’re going to re-run it?

Mike:

That’s one of the fun parts is that you never know. You just wake up
one morning and you open up your email and just one starts to pop
right up after the other. After 100 of these things pop up you realize
my show aired on Food Network again yesterday.

Michael:

Now, when they air on Food Network is it going national or does it
sometimes go regional.

Mike:

It’s national.

Michael:

It’s always national.
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Mike:

Yes. They even have a separate company in Canada. The show will
air up there when it’s not airing down here, so I’ll start to get a
whole bunch of orders from Canada and that’s my tip off that the
Canadian version ran.

Michael:

That little segment, it’s been in Unwrapped, right? But have you
ever seen it in different shows other than Unwrapped or is it always
airing on that specific Unwrapped segment?

Mike:

It’s always on Unwrapped. It’s the same show. They just keep
repeating it.

Michael:

That’s one of our favorite shows. We watch it all the time.

Mike:

That is a good show.

Michael:

It’s wonderful. From that Food Network thing, have you estimated
how many books you’ve sold just from that one production and then
re-running it and re-running it and re-running it? What’s that one
been worth to you?

Mike:

That’s been a big one. I’d have to say…it’s been over two years
now, so I would say that’s been worth at least $30,000 to me.

Michael:

That’s wonderful.

Mike:

For sending out a press release with a 35-cent stamp or a 40-cent
stamp, we got back $30,000.

Michael:

On that segment, how do they direct people for more information?
Do they just give your website?

Mike:

I wish they did, Mike. If they did, I’d be doing 10 times as much.

Michael:

And they don’t do it?

Mike:

No, they’re not allowed to. They do direct you to the Unwrapped
part of Food Network.com.

Michael:

People have to inquire how can I get that book.
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Mike:

If you go to Food Network and then click on Unwrapped, they have
a whole list of shows that have aired in the past. You’ll find mine.
You just click on that. It tells you all my contact information.

Michael:

Oh, it does.

Mike:

It tells my website and my 800 number.

Michael:

If they gave your website and said to get his book go to…

Mike:

If they said go to my site directly, I would have sold a million dollars
worth of books by now.

Michael:

You weren’t able to wiggle that into your production?

Mike:

It’s not possible.

Michael:

They make sure it’s not in there.

Mike:

I tried to put a little sign that I made, but it was not allowed.

Michael:

Didn’t they who the cookbook?

Mike:

Sure. I showed a picture of the book.

Michael:

We just searched it on Google, but we ended up buying it off of
Ebay.

Mike:

I see.

Michael:

We couldn’t find your website. I don’t know. But we just went on
Ebay and we typed in special effects cakes or special effects
cookbook. Maybe we did find your site, I’m sure. But we did buy it.

Mike:

Well, thanks. I appreciate that.

Michael:

It was great. That’s a great story.

Mike:

For self-publisher, publicity is the main technique to use to get
people to know who you are and to buy your products. It really is
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beautiful because it’s so cheap and fast. If you do it right, your
controversial in your headline, that’s pretty much the key. It’s like a
space ad. A headline has to create real interest. You have to seduce
the reader to arouse their curiosity, I guess.
Michael:

Tell me about your chocolate perfume.

Mike:

That’s one of my funny little through away products. I was driving
down the street one day with my wife and she’s a choco-alcoholic.
She was inhaling a Hershey bar and she just made an off-hand
comment, why doesn’t some create chocolate perfume. I’d sure buy
it. That’s all you’ve got to do is say something like that to me and
I’m off to the races. So, that’s one of my little inventions.

Michael:

Do people buy it?

Mike:

Around Valentine’s Day. It’s not a real big seller. It more of a
novelty thing. Be careful with it because if you do it, you’re going to
smell like a chocolate bar for about a week.

Michael:

That’s hilarious. Your Gross Out Cookbook.

Mike:

Get Sick and Turn Blue Cookbook, that’s a new one.

Michael:

How’s this one going?

Mike:

Slow, but I didn’t think I’d sell a million copies. It’s mainly for kids
10-12 years old, especially boys. They like to gross each other out.

Michael:

Are you doing space ads for this?

Mike:

No. I’m contacting catalogs. That’s the best way to market this
product.

Michael:

So, you constantly have to do marketing?

Mike:

Oh yes, 24 hours a day. You know the old saw, a terrible thing
happens when you don’t advertise--nothing.

Michael:

And nothing happened.
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Mike:

That’s what happens when you don’t advertise. You don’t sell
anything. You’ve got to keep after it every day. That’s why I love
publicity because if you have an unusual product, it’s really easy to
write a press release with a controversial headline or an unusual way
to say something that captures the attention of an editor. And then
you’re off to the races. But you have to have an ad out there. Every
month you have to do your press releases on a religious basis.

Michael:

Tell me about this Eat Your Face gelatin mold. This was one of your
first ones, right.

Mike:

That’s been around for a long time.

Michael:

How do you make the mold of your face?

Mike:

Well, have you ever been to a dentist and they make an impression
of your teeth?

Michael:

Yes.

Mike:

It’s called alginate. It’s just an extract of seaweed and that’s what I
use. I took the formula from a dental supply house and I tweaked it a
little bit. It doesn’t gel so fast. That stuff you get at the dentist gels in
two minutes.

Michael:

So, does it come in a powder?

Mike:

The powder looks like a bag of cocaine, actually. You mix it with
some water. It takes two people; a person having his face cloned will
lay back with a couple of straws up their nose and the other person
just mixes the powder with water until it’s like a cake batter and you
just pour this goop on the person’s face and it sits there for two or
three minutes and then it hardens up and then you peel it off. That
essentially becomes the mold you pour the Jell-O into. When it
hardens up, you pop it out and you’ve got your face on a plate.

Michael:

That’s awesome.

Mike:

Oh yes. I sell a lot of them.

Michael:

Are you getting a lot of traffic on your website?
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Mike:

Lots of traffic.

Michael:

How many unique visitors are you getting there a day? Any idea?
Are you pretty website savvy?

Mike:

No. I hire somebody to do that for me. I don’t do a lot of grunt work.
My specialty is creating products and advertising to sell those
products.

Michael:

You’re the product developer.

Mike:

I’m the idea guy and the copywriter.

Michael:

Do you know what kind of traffic is coming to your site?

Mike:

It depends on the time of the year. During the fourth quarter between
Halloween and Christmas, I’ll get thousands of hits a day. Like now,
we’re down, pretty slow as I really don’t have anything that people
are interested in right now. They’re kind of partied out from the
holidays and they’re thinking about resolutions and how they’re
going to pay bills and so on and so forth.

Michael:

So, you’re seasonal. You’re really at Halloween time every year.

Mike:

Yes. This particular site is seasonal, although that’s why I have to
keep sending press releases and that’s why I wrote the second book,
the second Special Effects Cookbook, which tells you how to create
a special effects recipe for every holiday all throughout the year. So,
when Valentine’s Day comes around, I have a press release I send
out.

Michael:

What’s that one called? Is that the Special Effects Cookbook?

Mike:

For holidays and special occasions. The first book was just the
special effects or called the Amazing and Incredible Special Effects
Cookbook and the companion book is Special Effects Recipes for
Holidays and Special Occasions.

Michael:

Okay, I’ve got you.
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Mike:

That has every holiday you can think of; Flag Day and Secretary’s
Day.

Michael:

There it is.

Mike:

No matter what time of the year it is, I have a press release that’s
going to promote that book.

Michael:

How is that going compared to the one that’s just for that Halloween
type time?

Mike:

That doesn’t do quite as well, but it does drive traffic to the site. I do
get calls for Valentine’s Day. I have a beating heart cake. It actually
pumps like a real beating heart and that gets the interest of a lot of
editors. There’s kind of a gross angle to it and its kind of fun. All
through the book you have different recipes for different occasions.

Michael:

You’re a real success story. You’ve made a million dollars through
the self-publishing business.

Mike:

I sure have and I’m very, very proud to say that. It’s been one of my
big goals to do that, to be like a Ted Nicholas or a Joe Cosman and
by gosh, I think I did it. I’ve got some new products that are coming
out this year that I think are going to really, really be of great interest
to a lot of people.

Michael:

So, when developing a new product, you’re always thinking what
can I come up with now, what are the critical things you’re thinking
about now? What kind of research do you do now--I’m sure you’re a
little more sophisticated--before you come out with a new product?
Give me some scoop on this thinking process that you’re thinking at
this level before you come out with a new product.

Mike:

I recommend to anyone who is coming out with a new product or
wants to create a new product or invention or book or report or
whatever to concentrate on how boomers are starting to get old and
they’re starting to get arthritis. They’re starting to get all the aches
and pains that older folks get and this market is just exploding. You
can make a lot of money just by inventing a product that takes
advantage of a niche in that market.
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Michael:

I want to talk about people who are afraid of marketing health
products because they’re fearful of being accused of making false
claims, the FDA type stuff. What do you think about that?

Mike:

Funny you should ask me that, Mike, I’ve been up to my neck with
that kind of project here for the past year.

Michael:

What happened?

Mike:

I created an ingestible. It’s a cold capsule, a remedy for the common
cold based on chicken soup. Each one of these capsules has the
healing power of 16 bowls of chicken soup. You take three of these
capsules a day and it’s like you’ve just eaten 48 bowls of chicken
soup.

Michael:

Tell me how does that work?

Mike:

It works great. I’ve tried it myself and believe me it’s powerful stuff.
I wrote an ad for it and placed a test ad. I won’t say where. I did
pretty well with it. It didn’t get a call, but I had a dream, almost like
a nightmare I guess of getting in trouble. It just so happens that I
have a friend who’s also in the business who was marketing a stop
smoking kit; all herbal based. Nothing in there dangerous. He woke
up on morning and found out that all of his bank accounts had been
attached by the FDC for making claims that he wasn’t allowed to
make. So, that kind of put the kibosh on that.

Michael:

You got fearful and you stopped.

Mike:

I got fearful like you wouldn’t believe.

Michael:

That’s a good move.

Mike:

So, I have an asset that could be in danger and so I just stopped.
Immediately I re-formulated the whole product. I called a lawyer
who is a specialist in vitamins and ingestibles and had my eyes
opened. I re-formulated it and rewrote the ad so it’s completely
within the boundaries of the FDC and FDA guidelines. No red flags.
You do have to be so careful. Now, when you’re writing a book, you
don’t have to be so careful. It’s the ingestibles, the stuff you have to
be careful with. With a book, you’re just selling information. You
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don’t have to worry. As long as you don’t say you have a cure for
arthritis, a cure for cancer. Many times you can take your headline
and just put a question mark at the end of it. For example, never get
the common cold but again. Now, if you were to put that headline
out there the way it’s written, never get the cold bug again, you’re
making quite a claim. But if you put a question mark after that and
you turn it into a question--never get the common cold again?--then
it’s completely legal.
Michael:

Well, you know there’s still a company who does that, though, and
it’s called Better Than Botox.

Mike:

I’ve seen that ad.

Michael:

And they had a question mark and they came after them even with
the question mark.

Mike:

Yes, that’s probably because there were other red flags.

Michael:

So, you hired an attorney to kind of review what you were doing. He
opened your eyes.

Mike:

He really open my eyes in how you write the copy. You can still say
what you want to say, but you just have to say it so that you’re not
raising any red flags.

Michael:

Well, you’ve heard of Airborne.

Mike:

Airborne, right.

Michael:

I mean look at that company. It’s humongous. And if you read their
copy, it doesn’t make any claims at all. A third grade teacher, she
wanted to come up with a way to stop getting sick from her kids. I
mean it says really nothing.

Mike:

Right. Fortunately I have clinical studies based upon my claim. I can
say legally that this product does shorten the duration of the common
cold and it does relieve symptoms.

Michael:

Based on your clinical studies?
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Mike:

On clinical studies, right.

Michael:

What kind of clinical studies are they, though?

Mike:

Done at the Cleveland Clinic. What you’re listeners will have to
realize is that you can’t make claims on foreign studies. All you
studies have to be U.S.

Michael:

U.S. studies. Is the Cleveland Clinic like a reputable clinic?

Mike:

Believe me, it’s a world famous…

Michael:

I was feeling terrible yesterday. I was nauseous and my wife makes
big huge pots of fresh chicken soup. Why is it, what is it in chicken
soup that really helps you feel better?

Mike:

The clinical studies indicate that--well, there’s two things. Number
one, it breaks up the mucus in your chest. So, it does help with the
congestion and a lot of that they think just has to do with the steam
coming off the hot soup. Some of the studies indicate that you can
just drink hot water and get the same effects. But there are nutrients
in chicken soup that actually affect your immune system and they
kick up your immune system so that the k-cells, the killer cell, the
white blood cells in your blood actually start to go after the common
cold bug in your blood stream like a hungry shark after prey.

Michael:

Oh really.

Mike:

They go after these cold bugs, just devours them up. And that’s how
your immune system works is your k-cells have to intervene and
eliminate the virus.

Michael:

I know we’ve digressed a little bit and I’d originally asked you what
do you think about in your mind now with the sophistication and
your experience of your marketing about coming out with a new
product. And one thing I see is you’ve got something that is instead
of a one-hit sale, you’ve got a consumable. Is that one of the things
you thought about by coming out with this type of product?

Mike:

Correct. You have to keep buying it. Buy it once, you’ll buy it once
a month. Each bottle of capsules will last you approximately a
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month. The idea is to take them every day so that you keep your
immune system up. There’s lots of nasty bugs that are coming
around at us in the coming years. There’s the bird flu. And people
with weak immune systems are going to pay the price.
Michael:

They’re more susceptible.

Mike:

Absolutely, especially if you’re old and frail and sick, you need to
boost your immune system. There’s lots of products out there that
can do this and mine is just one. But that’s my strategy in the coming
years is to concentrate on the baby boom generation and healthcare
products that they’re going to need to help relieve their pain and
make their life easier, make them more attractive. It’s going to be a
biggie. People don’t want to get wrinkles and get old. They’re going
to buy whatever they have to buy to look good. They’re going to buy
whatever they have to buy to maintain virility. They’re going to buy
whatever they have to buy so they can go out and ride their bike
every day or play tennis or swim. They don’t have to go around in a
wheelchair. There’s so many products that you can create for the
baby boomers to keep them healthy.

Michael:

Are you ready to start marketing this stuff?

Mike:

Oh yes.

Michael:

Are you already doing it?

Mike:

The website will be up next month. I’ve already got my press release
written. I’ve already got space ads done.

Michael:

Do you have your production done?

Mike:

I’ve got my production done. I’ve got an inventory. I’ve got
everything I need. All I need to do now is just get my butt in gear.

Michael:

Is that what you’re going to focus on now and kind of easy off a
little bit on the cookbook stuff?

Mike:

I really don’t have to easy off on it. On the best of days that only
takes many a half hour of my time to administer that website and
make sure all the orders are filled and everything. Things go
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smoothly there. That’s the beauty of book publishing. You hire
somebody else to do it and you just watch where the money goes.
This new product will take a lot of my time at first, but like
everything else, it will eventually reach a point where I just become
an administrator and move on to the next product, which is a space
ad course I’m coming out with.
Michael:

First of all, before we get into that, I think that sounds like a fantastic
product. Everyone knows chicken soup is Jewish penicillin. You’re
leveraging off of all that history. That’s very smart and that’s great
for publicity.

Mike:

It sure is and it’s going to work great. I know it is.

Michael:

I’m looking forward to seeing more about this.

Mike:

You’re going to be hearing about it. You’ll wake up one morning
and you’ll hear me on the radio or you’ll see me in the newspaper
selling my chicken soup capsules.

Michael:

You’re going to make a ton of money, too.

Mike:

I hope so.

Michael:

Now, let me ask you--just something to think about--I did a ten-hour
interview with a guy who developed a male enhancement product,
herbal product. He sold about $100 million worth of it and then the
FDA came in. They raided everything. And he had not protected
himself. And in the interview he said if I had known I was doing
anything wrong--because there were a lot of companies doing it, still
in business doing it--he would have protected his asset. Have you
thought about that before you launch into something like this and
you’re really starting to bring in the big bucks, anyway to protect the
assets that you already have in case some over zealous regulation,
ABC regulatory comes in a seizes your assets? Is that something
you’ve thought about?

Mike:

Sure. I’ve always thought about that. I think the way I’ve got it set
up now with corporations and trusts and so on that I’m pretty safe
now. I think when you get up to the $100 million range, then you’re
going to have to make some alternate arrangements and there’s lots
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of things you can do, overseas and so on. That’s something for the
future.
Michael:

You have this love for space ads. Have you been collecting them all
these years?

Mike:

No, just recently. The last couple of years I’ve started to collect, like
I said, I had a buddy who had a big collection of comic books, so I
got a treasure trove of those. But so many, many others I’ve gotten
from different sources.

Michael:

Did you have some time to look at the www.hardtofindad.com site?

Mike:

I had. I have a lot of those ads. I have a lot of the Gary Halpert and
Claude Hopkins. The oldest space ad that I have is from 1790, I
think, selling a smoking device; an old pipe, I guess. But at any rate,
I’ve got thousands of space ads and that’s going to be one of the
bonuses in my space ad course.

Michael:

I’m going to give you a publication called All American Ads. Have
you heard of those books? If you go searching on Amazon, All
American Ads for the 30’s, for the 20’s, for 40’s, 50’s, 60’s, 70’s.
This publisher, Taschen, a big publisher of all these really cool
books. This book is as big as an encyclopedia. They keep coming
out with them and they’re going earlier and earlier. I just got the one
for the 1920’s and they’ve collected all these great space ads and
they have it categorized--movies, health products, consumer
products, industrial products--and they’ve re-mastered them into full
color beautiful stuff. All the old car ads. You’ll probably go right
there and order all six of their books. They’re only about $20
something apiece. All American Ads for the 20’s, 30’s, 40’s, 50’s,
60’s, and 70’s.

Mike:

All right, Mike. Thank you for that.

Michael:

Go check that out.

Mike:

I will. I have kept my space ad course so that we specialize in direct
response ads. I haven’t included any ad in there that does not include
a call for action. You actually have to send money from these ads.
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Michael:

In the books I’m giving you, a lot of them are mostly institutional,
but it’s still neat to see the stuff that was out there.

Mike:

But my space ad course, you might find this pretty interesting, is
based upon the comedy of the Three Stooges.

Michael:

Tell me.

Mike:

I decided to do that because, well number one, I like the Three
Stooges, they’re hilarious. And number two, when you are learning
something and it’s amusing, you will learn it faster and you will
learn it better. The Three Stooges were geniuses at slapstick comedy.
They knew what makes people laugh. They knew the core principles
of what makes a guy laugh when another guy gets hits over the head
with a hammer. They just understood it. The same way with my
course. I teach you how to understand your customer, the very core
of their soul. When your customer goes to sleep at night, the last
thing he thinks of is what you’ve got to know if you want to sell him
a product. And that’s what the course teaches you--how to get into
the psychology of your customer so that you can appeal to that want
or that need so that they take their wallet out and send you their
money.

Michael:

How much are you going to sell the course for?

Mike:

Well, it’s gotten so big now and it’s full of CDs and free bonuses, so
it’ll probably be around the $600 range.

Michael:

Do you have a sales letter written for it yet?

Mike:

No not yet.

Michael:

Are you going to use the Three Stooges angle as your promotional
angle?

Mike:

Sure, oh yes.

Michael:

Very good.

Mike:

I think it’ll be unique; one of the most unique self-study programs
out there as far as direct response.
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Michael:

Are you doing the audio CDs yourself?

Mike:

Well, I have an option. I have a buddy who has a website called
Beatle Brunch. Did you ever hear of Beatle Brunch?

Michael:

Beatle Brunch, what is Beatle Brunch?

Mike:

Beatle Brunch is a radio show that runs every Sunday afternoon and
all they do is play Beatle song. A buddy of mine, Joe Johnson, he’s
the DJ who does the Beatle Brunch show and he’s agreed to do all
the narration. I’m going to give him the course and he’s going to
read it and it’ll be his voice you hear on the CDs.

Michael:

Just on the side, the way we’ve been doing this interview right now,
you could very effectively teach and do your course in an interview
style just by following the format. And I’ll tell you, you’ll get a lot
more people to listen to it. Haven’t you ever heard the Nightingale
Conan tape? When you listen to seminars and it’s just someone
talking into the mike, sometimes it’s hard to get through that
material for a lot of people. I mean maybe you and me and the ravid
learners, we can do it, but I know just through over the four or five
years I’ve been doing audio interviews, this format that we’re doing
is the most compelling, the most believable, the most effective way
in teaching because the listener is like a voyeur. He’s listening in on
two people talking rather than the guy talking at him and it just
makes a huge difference. And I know you haven’t spent much time
at my www.hardtofindseminars.com website, but this is one of the
services I provide and it’ll probably make a big difference in
developing the course. It’ll just come across a lot easier and then you
don’t have to write out in a script the whole entire course. All we
need is a format.

Mike:

Excellent idea. I have a preference for the spoken word. It just
doesn’t come across as professionally as I would like.

Michael:

I can send you some more information on that later.

Mike:

Please do, also that CD-Rom that you’ve got, the Interactive Space
Ads.
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Michael:

No problem. Well, when you’re ready with that space ad course, I’d
be interested in definitely looking at that and maybe helping you.

Mike:

We may be able to do a joint venture, especially with this Interactive
Space Ad concept of yours. I like that very, very much. Kind of like
a lazy way to do.

Michael:

It is.

Mike:

You really don’t have to go through the whole course if you don’t
want to. You can just take that one aspect of the course and start
immediately.

Michael:

Absolutely. And then all your audio is you teaching it, but you need
someone who understands marketing and advertising so they can
expand on your topics. I’ll send you some information on that, as
well or you can go to my site link called
http://www.hardtofindseminars.com/Audio_Service.htm there you’ll
see exactly how I do this all for you.
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“How To Turn
Your $28 Book Into
A $3,900 Information
Product...”
Keep reading if you'd like a completely FREE 30 day trial of my system
for turning your simple book or even just a concept in your mind into
an information product you can sell for $97, $197, $495 even as much as
$3,900 or MORE...
Michael Senoff's Information
Product Creation System
From the desk of Michael Senoff
Hi I'm Michael Senoff,
I'm a leading marketing consultant and CEO of hardtofindseminars.com the world's leading free resource of marketing audio, hard to find ads and
information for marketing consultants.
I've recorded hundreds of hours of interviews with the world's leading
business experts and information marketers including Jay Conrad Levinson, Vic
Conant, Carl Galetti, Joe Vitale, Herschell Gordon Lewis, Brian Keith Voiles and
more...
And for the first time I'm going to reveal how I I turn a simple book or
concept into a powerful, easy to sell information product.
Some of my information products sell for more than $3,900 and I make a
very good living selling these products...
Could You Be Selling Your Information Product
For $3,900 or more...?
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Month in and month out I sell my HMA marketing consultants system
online.
In the year 2005, I made over $100,000 in sales from this HMA system
alone.
What makes the HMA system for marketing consultants so special?
What allows me to sell an information product for more than $3,900 when
other systems are selling for a tenth of that price?
The difference is the hours of audio I make available - both to prospects, so
they can see the value of the product before they buy, and as an hugely valuable
added resource to buyers.
How much more could you be charging for your information product by
adding audio?
Recently I've used audio...
To sell over $100,000 worth of a high end consulting seminar in less than 6
months. This training system was sold originally at $5000, then at $10,000, then
the price went up to $15,000. I stopped selling it after it jumped to $20,000, and
went on to create my own audio information product on consulting called the
HMA system.
I've also used audio to sell over 200 copies of the Art Hamel business
buying system ranging in prices from $299, $497, $597 and higher.
The value of this business buying system and the price I could charge has
gone UP three times. Each and every time after I've added new audio.
This is the power of audio..."the more you talk the more you make!" You
can literally Talk Yourself Rich! I've also used my audio recordings...
To make over $100,000 in sales for 2005 and 2006 of my HMA marketing
consultant system. Sales for 2007 are expected to be even higher.
To increase the sales and value of dozens of other products, both new and
used, you can find at hardtofindseminars.com a wide range of topics from online
marketing, barter, copywriting to joint ventures and much, much more...
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Now you might not sell your information product for $5000, $10,000,
$15,000 or even $3,900, but if you follow the simple step by step directions in my
system...
“I Will Personally GUARANTEE
You'll Create An Information Product Worth
From $97 to $497
That's Designed To Sell Like Hotcakes...”
And to PROVE to you this is not an empty promise, if you act right now I'll
GIVE you all the audio recordings, guides and reports in my information product
creation system on a completely FREE 30 day trial.
In a few weeks, even a few days, you could have your own information
product that you can sell at $100 to $500 a pop.
And you don't even have to be an expert.
Many of the information products I sell are a combination of other people's
manuals and my own audio interviews with leading experts.
I'm selling my own information product packages every week on subjects
where I have little or no expertise.
And you can do the same!
Now I know what you're thinking...
If my product creation system is so good, why would I reveal my secrets to
you?
Two reasons...
The first...
“There Are Literally Tens Of THOUSANDS
Of Profitable Niches Out There
With NO Competition...
“Filled With Prospects
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Just DYING For A High Quality
Information Product...”
I could never get to all those niches in a hundred lifetimes.
They're just waiting for you to CASH in!
Second as an additional service to my product creation system, I'm
providing an audio recording service where my specialized team and I help you
one-on-one to create your audio information product from start to finish.
I know that a good percentage of the people who buy my product creation
system will want to create their audio program and transcripts the easiest fastest
way possible and they'll hire me to help them.
That's why I'm willing to give you a completely FREE 30 day trial of my
product creation system.
I know there's a good chance you could be one of the very special, carefully
selected clients who use my back-end audio recording service.
So I'm taking all the risk literally giving you open access to my information
product creation secrets FREE for 30 days.
Secrets PACKED into 5 reports and 4 audio recordings including...
1. How To Turn A $28 Book Into A $3,900 Information
Package – full audio and report...
You don't even need your own book to follow this system. Any good idea
will do. I'll show you...
The astonishing secret of why it can be EASIER to sell a $97 or $197
information product than it is to sell a $20 or $30 book...
How your information product can free up your time and attract a flood of
new, high quality pre-educated clients...
The biggest secret of every truly successful business and how you can use
this secret to make your product many times more valuable...
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How using this simple secret will help you SLASH refunds and massively
increase sales...
And we're just getting started. I'll reveal...
What you must do if you want prospects to line up literally begging to buy
your information products at a premium price...
If you don't know this, your chances of making real cash out of your
products is very slim indeed...
The 5 simple components you can add to your information product and how
to design them from the start so your prospects will be desperate to buy your
package...
The fastest way on earth to get your information product made - if you do
this right it can take you as little as 7 days to create a product you can sell!...
And these information products will be HOT! Read what Michael Morales
wrote about one of my audio products...
Your Clients Won't Believe Your Generosity
When You Overdeliver With Audio...
Hello Michael,
First of all, I cannot believe the generosity and
professionalism that you have put into your CD and web
site. At first I printed the transcripts and read them at
my leisure (reading them 1-2 hours per day). Then I
listened to the interviews, while reading the
accompanying transcripts. They're incredible because
the person you interview gives you their best stuff, much
of it not even in the products they sell. You bring out
some of their secrets and they're glad to do it.
Now I find myself playing some of the interviews while
doing business work of mine. I have it playing in the
background so that it really soaks in. Some of it I listen
to repeatedly, like Luis Arauz, Joe Vitale and Gary
Halbert, and more recently John Carlton.
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I have bought some material and plan to buy even more.
At times I feel so guilty that I have gotten so much
benefit and you're not trying to sell it to me. It increases
my trust level in you and I find that I want to buy things
so that I learn, and to support your success because I
don't want you to stop.
The time and effort that you have made to make all of
this material available is unbelievable. You're surely
going to heaven and you're educating many people in a
good way.
Well, it's after 2 am, so I guess it's time to go to sleep.
Often I have found myself changing my sleep schedule
because I can't put down the information you provide.
THANKS!!
Michael Morales
And you'll get more…
With your FREE 30 day trial I'll give you...
2. Seven Fatal Mistakes That Will KILL The Creation Of Your
Audio Program Stone DEAD - full audio and report...
This report will save you countless hours and help you avoid the product
creation graveyard where most projects end up. I'll reveal...
The biggest trap of ALL when you create any information product that will
literally stop your progress completely and the simple, almost brain-dead way of
bypassing this trap completely...
An amazing mistake even most leading product creators are making that
can SLASH the perceived value of your audio recordings...
How avoiding this mistake can reduce your costs and the work you do
while increasing the prices you can charge...
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The one deadly mistake you MUST avoid. If you make this mistake, your
time, effort and any money you put into your project will be completely wasted...
What you must do when you create your information products if you want
long term, ongoing income...
And there's still more including...
3. Front Line Secrets From The Trenches –
Breakthrough Audio Creation Report...
If you're creating any kind of audio information product designed to help
your listeners get more clients or work with clients more effectively you'll be
astonished at the amazing technique revealed in this report...
In just two pages, this report will show you how to add HOURS of high
value audio to a program with the minimum of effort - literally by asking the same
series of simple questions over and over again.
Your prospects will crawl over broken glass with their hair on fire to listen
to this kind of audio.
And there's more in this unique program. I'm going to give you this must
have, tell-all report...
4. Seventeen Roadblocks That Can STOP You Making Your Information
Product And How To Get Around Them FAST!...
This report is packed with the most commonly asked questions and
problems that could stop you from getting your information recorded.
I'll give you FAST solutions so your product will be ready to sell in weeks
or even just days from today.
And what's even more important, you'll have a Top-Of-The-Line product
your customers will RAVE over like my client Millard Grubb...
Michael,
I just listened to the FIRST HOUR of the four hour
series on special research tools on the internet. To say
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that this material should not be sold because of its power
is an understatement. I am completely blown away by
the rock-solid, down-to-earth, honest-to-goodness depth
of this material.
If you cannot get one piece of information that will
make or save you time, money, or effort...then you are
BLIND! The power this information gives a marketer is
of so much value, that almost any price is too low.
Thank you Michael for hitting it out of the park. You've
outdone yourself this time.
With appreciation,
Millard W. Grubb
And to help you get started right NOW I'll give you immediate access to...
5. The Fastrack Audio Creation Guide - 17 Insider Secrets To Planning And
Creating Your High Value Audio Program In The Fastest Time Possible...
This report and audio are packed with the secret audio creation tips and
techniques only a tiny handful of pros have even heard of to SLASH your
planning time and get you to where you have a finished audio program in a
fraction of the time.
You'll discover...
The little known, simple technique that turns on the creative side of your
brain like a flood gate - giving you idea after idea to put into your audio program...
A series of simple questions that will help you create content for your audio
that your prospects and clients will drool over...
The secret technique all great speakers use that makes your audio many
times more powerful AND far easier to deliver...
And that's just the beginning...
How a simple action you perform over and over every day could be
PERFECT to create high quality content to go into your audio program...
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How watching TV or going to the movies can help you create a more
powerful, engaging audio program...
Why Cinderella, Snow White and the Seven Dwarfs could all be hiding one
of the biggest secrets to creating an audio program your buyers will never forget...
And the insider secrets packed in this program keep coming...
A closely guarded secret technique only a few of the most successful media
and publicity pros use that can make your audio as sexy as hell to your listeners
and help drive your points home...
The simple way to use the ideas you throw away to turn a $97 or $197
information product into a $497 product your clients will love and eagerly pay you
real cash for...
An astonishing method that makes creating your audio program a breeze.
This method will help you get your program finished in the fastest time possible in
a process you'll find so much fun it will amaze you!...
Finally as a special, limited time bonus gift, I'll give you...
6. A Half Hour One-On-One Audio Information
Product Consultation...
If you qualify I'll give you a half hour of my valuable time explaining to
you how to turn your book or concept into a valuable, high priced audio
information product you can be selling in just weeks - even days!...
I'll ask you the key questions you MUST answer to be sure your
information product will make money for you AND be of high value to your
clients...
I'll help you get around the most common roadblocks most people
encounter and explain to you your simplest, fastest options for getting your
information product recorded and ready to sell in the minimum time possible.
You can ask me your most pressing questions and get advice from someone
who makes and sells information products for a living.
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And over the last year, I have done many live audio consultations with
students who have ordered my system. I have recorded every word for your
benefit. That's why I'm offering you....
7. 15 hours of My Best Recorded Audio Consultations With
Students Who Have Ordered This System
You'll hear me consult with others like you. These are my prized
consultations. They are too good to offer for free on other areas of my site.
You'll hear real people as they start to turn their ideas and e-books into high
value information products. You'll gain ideas and inspiration from these
recordings that can't match going it alone. You'll have the typed transcripts, mp3
download to play over and over again.
Let me summarize every fantastic resource you can download right now
with your completely FREE 30 day trial...
Your Information Product Creation System Includes...
1.) How To Turn A $28 Book Into A $3,900 Information Package you'll get immediate downloads of the report and audio…
2.) Seven Fatal Mistakes That Will KILL The Creation Of Your Audio
Program Stone DEAD - full report and audio download...
3.) Front Line Secrets From The Trenches Breakthrough Audio
Creation Report - 2 page report...
4.) Seventeen Roadblocks That Can Stop You Making Your
Information Product And How To Get Around Them FAST! - full
report and audio…
5.) The Fastrack Audio Creation Guide - 17 insider secrets to planning
your audio in the fastest time possible - full report and audio…
6.) Your Half Hour One-on-One Audio Information Product
Consultation...
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7.) 15 hour Audio Of Consultations - Hear me consult others about
how to take their ideas to the next level using audio marketing
secrets…
I'll give you the whole system - every download - for 30 days completely
FREE...
To order, go to:
https://www.hardtofindseminars.com/Audio_Marketing_Secrets_Trile_Order.htm
If you're not completely happy with the quality of information in this
package, your credit card will never be charged.
But I know after 30 days you'll be thrilled with the information and well on
the way to creating your high powered, high priced, high value information
product.
You can claim your free 30 day trial now.
To get started, go right now to:
https://www.hardtofindseminars.com/Audio_Marketing_Secrets_Trile_Order.htm
and my secure server will take your credit card details then send you to the
download page.
Don't worry you won't be charged any money until your 30 day trial ends.
You can cancel your credit card payment at any time in those thirty days you'll never be charged one single, solitary cent!
When I got into the information products business everyone told me I was
crazy. They said it wouldn't work.
They told me to stop dreaming. They said "Michael, get a real job."
Despite all the negativity, the expensive mistakes and the fear, I knew I had
it in me to do this.
I knew that if I was willing to fail that I would learn how it's done.
Look, if you weren't really interested in this, you wouldn't be reading right
now.
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I care about people. I care about you. I want you to succeed.
You can do this thing. It's not hard. It'll take some time. But not much. If I
can do it, you can do it.
All you need is some direction and some confidence in your self.
I'll do my very best to give you what I know and I'll be your number one
fan to cheer you on. I'll be one person in your life saying... you can do it... because
I believe in you.
To get started, go to:
https://www.hardtofindseminars.com/Audio_Marketing_Secrets_Trile_Order.htm
Yours sincerely,

Michael Senoff
hardtofindseminars.com
P.S. I dare you to become the person your family would be proud of. Imagine the
money you could be making if you had control of your own $97, $197 or $497
information product to sell…
In just a few weeks - even as soon as a few short days - this could be reality for
you and you can find out exactly how to do it completely FREE.
But only if you act NOW!
Claim your free 30 day trial right now at:
https://www.hardtofindseminars.com/Audio_Marketing_Secrets_Trile_Order.htm
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How to use Richard's simple, risk-free, home-study system to...

Become A High-Paid Marketing
Consultant In 45 Days Or Less...Without
Any Prior Marketing, Business Or
Consulting Experience
In this letter you will learn a simple, painless and inexpensive way to become a high-paid
marketing consultant in the next 45 days -- complete with paying clients and a steady flow of
income that comes in year after year.
It doesn't matter what your current skills are now. And it doesn't matter if you have any
"connections" or business experience.
In fact, all you really need are a few, simple (and 100% proven) secrets my friend Richard
has developed over the years to become a high-paid, in-demand marketing consultant.
And the best part is, you do NOT have to shell out tens of thousands of dollars for these
secrets...and you can even use them yourself...
Almost Free, If You Choose.
I’ll explain the details of this incredible offer in a second.
But first, let me tell you what's in Richard's HMA system, why it really is an absolute "no
brainer" for almost anyone (regardless of your experience) to use, and why you can realistically
be up and running and making money in just a few days after getting it.
To begin with:
If you do your homework, you'll find that there are several competing marketing consulting
opportunities in the marketplace. And I'll be the first to advise you to look into all of them before
you invest into any of them, including Richard's HMA system.
I've interviewed countless people who have paid enormous fees to attend these trainings.
I have received firsthand feedback on Y2 Marketing, Action International, Quantum, Topline,
Peter Sun Consulting, and other opportunities and many of them are actually pretty good.
But what separates Richard's system from the other ones I've seen is that, with Richard's
system, you don't need any previous marketing experience, any business connections or even a
lot of money.
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In fact, Richard will be the first person to tell you if he can do it...you can do it.
How can he be so sure?
Because when Richard started he was broke himself, and had very poor selling, speaking,
marketing and presentation skills. And even today...
He's Just As Shy And "Introverted"
As The Next Guy.
In fact, the only difference between you and Richard -- the only reason he is making a fast
and easy fortune as a marketing consultant and you aren't -- is because of a simple (very simple)
system he invented after attending a Jay Abraham marketing consulting seminar over 15 years
ago.
You see, Richard discovered that while Jay Abraham really is a marketing genius, his
system (like most other marketing consultant programs today) was not geared toward "ordinary"
people who don't have a lot of money or natural marketing talents.
Jay Abraham, in the early 1990s had credibility, contacts and millions of dollars. The
training Jay taught consultants was taught from his own millionaire perspective.
But Richard was near broke. So broke he had to borrow money from his dad to attend
Jay's training. Richard had no credibility and few contacts.
And when Richard went out in the field to test Jay's teachings, he failed.
Richard did not quit. After years of experimenting and organizing the marketing concepts
into a workable system, Richard began to experience an almost instant success.
Richard had unlocked the code and discovered his own unique "system" to make money as
a marketing consultant that is so easy to follow and simple to learn...almost anyone can use it to
make money quickly, cheaply and even...
While Sleeping Like a Baby
Richard had created a system that will work whether you are a millionaire like Jay
Abraham or broke like Richard, struggling to make the rent.
It's taken Richard 15 years to perfect and tens of thousands of dollars working out the
"bugs", and getting his system so you can approach virtually any kind of business to offer your
consulting services.
And since sharing his system to the public, Richard has created successful, highly paid
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marketing consultants in the US, the UK, Australia, Greece and even Holland (some who were
totally new to marketing when they started) who are now making it big doing consulting.

Here's why...
With Richard's system all you do is use the tools he's created for you the exact way he says
to use them...and within just a few weeks (maybe even a few days)...you can have a strong,
secure and stable marketing consultant business with paying customers and large fees dwarfing
anything you could make at your regular job.
And best of all:
You can do it all without pressure...without strain...and without the unbearable personal
rejection most marketing consultants endure when getting started.
For example, most people getting into the consulting business believe making cold calls to
get clients is the worst and most difficult way to get clients.
This method is usually reserved for the consultant who has no contacts whatsoever.
While other consulting trainings tell you to make prospecting calls yourself, Richard's
system trains you to pay others to do your prospecting for you.
Take for instance, the telephone prospecting scripts in the system.
All you do is take these proven phone scripts, hand them to a part-time telemarketer with a
copy of the Yellow Pages, and tell him or her to call businesses and read the scripts word for
word.
This simple method for getting new clients works time and time again. You do none of the
calling and you still generate clients.
This way you can be sleeping in, playing golf, or even taking a vacation...and have an
endless stream of fresh, quality appointments coming in each and every day...
Without You Lifting
A Finger.
Plus...
In addition to these proven phone scripts, you'll get an audio training called “How To Get
Appointments” which takes your people step-by-step through the whole process on how to use
the scripts.
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That means, if you don't want to pay a lot of money for a professional telemarketer, just
hire a student or a stay-at-home mom and give her the “How To Get Appointments” training and
she'll be just as good (if not better) than anyone else at getting you appointments.
Of course, the phone is only one way to get clients.
9 Your HMA system also has already-tested direct mail letters for selling your consulting
services such as:
9 An approach letter and a follow-up letter.
9 A proven collection of postcards designed to generate leads.
9 And even a sample brochure and professional audio presentation
All you do is fill them out, drop them in the mail and you'll have as many appointments as
you can handle -- without rejection, stress or having to deal with any "gatekeepers."
Is it really that easy?
With Richard's system it is.
And with the simple tools he's created you'll be hitting your prospects from every
conceivable angle, giving yourself the maximum chance of capturing those high-quality paying
clients within days of starting your consulting business.
And if you're really ambitious, and want to make a LOT of money quickly, then you can
also use Richard's system to create what's called "the podium effect."
What's the podium effect?
The podium effect is this phenomenon where people automatically respect, trust and
believe people who talk at seminars or small workshops.
And since Richard also includes prewritten seminar and workshop flyers, you can fill a
room, give your presentation, and watch as dozens of people scramble to hire you the second you
step out from behind the podium.
Not sure how good you'll be at putting on a presentation?
No problem.
Because Richard has already created a powerful, professional seminar outline for you -complete with a PowerPoint presentation and all the training you need to be up and running fast.
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This is the same presentation Richard currently uses to capture clients today.
More on this later.
You won't have to try to figure anything out or structure your presentation. Just plug in
Richard's "pre-made" seminar presentation, follow the word-for-word transcripts and you'll be
delivering a powerful, proven presentation that gets clients fast.
Easy As 1-2-3.
And here's something else to think about:
With Richard's system you won't have to worry about not having a reputation or a "track
record" of helping business owners with their marketing.
If you've never done consulting before, I know what you may be thinking now. You're
asking yourself -- why should these business owners believe anything I say?
You're afraid that they will ask you for proof that you can get results. You think they'll
want referrals before they work with you.
You're thinking that you have no credibility. This is only an illusion in your imagination.
It's a FEAR not based on reality.
I am here to tell you this will not happen to you and here's why.
You must understand that your clients are not interested in you. They are only interested in
the results you can bring to them.
Being a fully certified HMA marketing consultant means you'll be able to draw on the
successful track record of the HMA system.

It's actually pretty simple:
Richard has discovered a proven way for you to use his testimonials, his stories, and his
successes for your business. And by following Richard's simple instructions, you'll be able to
"borrow" Richard's credibility for yourself.
Plus, you will also learn a secret way Richard has invented to "create" your own credibility
within the first thirty seconds of meeting a potential client…
Without Needing ANY Testimonials,
Success Stories Or Past Success.
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This is one of Richard's "trade secrets."
And it works like gangbusters for everyone who uses it.
But here's the thing...
Getting the appointment or filling a room with prospects is only step one.
You can get all the appointments in the world...but if you can't close the sale, then it's all
for nothing.
Richard knows this more than anyone.
And after spending hundreds of hours and tens of thousands of dollars on "trial and error" - he has created a truly foolproof system that lets almost anyone turn at least 25% (usually even
more) of their appointments into cash sales.
And what makes this possible is Richard's proprietary "opportunity analysis worksheet".
With this simple piece of paper Richard has created, you can walk into any business,
command immediate respect and attention, and literally become a marketing "miracle man."
Reason why is because this opportunity analysis worksheet lets you literally "make over" a
business owner's marketing and show them exactly how you will create real cash profits right
before their eyes.
And if the business owner you are talking with has any desire to grow his business at
all...then he will have no choice but to be impressed by you and want to work with you.
In fact, the opportunity analysis worksheet makes converting appointments into paying
clients so simple, easy and painless...
You'll Almost Think
You're Stealing Candy From A Baby
But you're not.
And when you see how it works for yourself, you'll be shocked at how easy making money
and getting clients can be.
Richard also shows you how to command large fees and even get paid on a portion of the
sales you make for your clients for years into the future.
This is called a "contingency" fee agreement.
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This should only be used with a client after they have hired you and paid you to do
project work.
Other expensive consulting opportunities teach you that contingency is the only and best
way to sell consulting services.
And it works like this:
If you help your client make an extra $100,000 a year (not uncommon for Richard's
students), and you make a 15% "contingency" agreement with that client, you will pocket an
extra $15,000 on top of your regular fees per year.
If you do this for just five of your clients, you will make an extra $75,000 a year. If you
do this for just ten of your clients you will make an extra $150,000 year.
And so on.
Again, this is in addition to your regular fees. You can typically charge a client anywhere
from $500 to $5000 per project. And most clients will need at least four projects.

Quite frankly...
You Could Literally Get Rich
Off Just a Handful of Deals like This.
And it's so easy once you understand Richard's system.
Because Richard really has done 90% of the "work" for you already.
For example, his system includes...

Endorsed letter samples.
All you do is find businesses that sell similar (but not competing) products and services as
the business you are helping, and strike a simple deal with them where they send your offer to
their customer list for a portion of the profits.
This way, you and your client make a bundle off the initial sales, and an even bigger
windfall from additional sales later.
All from leads that didn't cost your client a penny to generate.

7

Client reactivating letter samples.
This is your easiest way to make fast cash for you and your client because almost
NOBODY goes after his or her inactive clients and customers.
And all you do is take one of your prewritten letters and mail it to your client's inactive
customers.
Watch your clients shake their heads in disbelief as inactive customers (they thought would
never buy again) come back to life -- spending their money with your clients again and again and
again.
And remember, if you set up simple contingency deals with these clients (as Richard
explains in his system)...
You Will Get Paid On All
This Action, Too.
Letter templates.
For things like special promotions, unique sales and other events. Each letter is proven to
work and it's almost guaranteed money in your bank account every time you use them.
Anyway, these are just a few of the reasons why Richard's students report such fast and
easy profits. To hear real stories from six existing HMA marketing consultants in their own
words go to the link below.
http://www.hardtofindseminars.com/AudioclipsH.htm
Learn how they are able to get clients that pay cash so quickly.
This is why I have no problem saying nothing could be simpler than using Richard's
system to make money quickly and easily as a marketing consultant.
And realize this:
Every time you make one of your client's money using Richard's "paint by numbers" precreated tools...
You'll Become Your City's Marketing
And Business Guru.
And you'll have the instant reputation as the guy who turns straw into gold.
You'll be the person your clients won't be able to help but rave about to their business
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friends who will also want to hire you.
And your whole consulting practice "snowballs" from there until you have an endless
stream of clients and profits coming in so steadily you couldn't stop your money from coming in
even if you wanted to.
As I said before, I have seen all the other marketing consultant programs out there. And I
have not yet seen anything that even comes close to Richard's system.
But you certainly don't have to take my word for it. Because as you will see, you can try
everything almost for free if you want to see for yourself.
But first, here is a quick breakdown of all your exclusive marketing training you will be
getting in your HMA system:

HMA Resource # 1:
This is the HMA "System".
You get all 10 HMA operation manuals showing you each step of the way how to capture
clients and make them real profits. This collection represents the system. Each binder walks you
through all steps of the system. You'll reference these materials as you take your client through
the steps of the HMA system. Richard spent years creating and refining these modules. Each
comes in their own three-ring binder. You'll use these manuals as you follow along in Resource
#2 & #3.

HMA Resource # 2:
1995 HMA Live Seminar Training
You'll own 25 hours of cutting edge HMA marketing training in downloadable audio.
Richard's first live marketing consulting seminar was conducted in early 1995.
Your 1995 training features Richard at the top of his game teaching a room packed with
students his system for becoming a successful marketing consultant. Each student paid $5000 to
attend.
You'll be able to download, hear and learn everything you need about capturing clients and
creating marketing systems for them. It's like having Richard right there with you showing you
exactly what to do each step of the way.

HMA Resource # 3:
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2005 HMA Live Seminar Training.
You'll get Richard's most recent live training on DVD. This is the same training Richard
did from 1995 but updated ten years later.
You'll see Richard in action in full color and live in front of a room full of students eager to
learn Richard's secrets of his HMA consulting system.
Each DVD is professionally produced. The picture quality and sound is perfect. You can
play your DVDs in your home, computer or portable DVD player.
I've also arranged to have your audio from each of your DVDs converted to downloadable
mp3 audio files.
You'll not only be able to watch this newest training in video, but you'll have full access to
download each audio as mp3 files. You can also burn CDs to play in your home or car CD
player.
Anyway you choose, you’ll sit from the comfort of your home, car or office and have
Richard transform your mind into a human "Hidden Marketing Asset" detector."
After learning Richard's system, you'll be trained to sniff out and find money in virtually
any business lucky enough to retain your services.
Richard's students paid thousands of dollars to learn what you will get in these DVD
training videos alone.

HMA Resource # 4:
HMA GROUP Training Video DVDs.

This is Richard's most recent training, conducting live group training for 15 business
owners wanting to learn how to grow their businesses. The Group-training concept is another
way for you to make money.
Richard discovered that many of the businesses he talked to wanted his consulting services
but could not afford his one-on-one fees.
As a result, Richard started working with manufacturing associations and started doing
group trainings with 10 to 20 business owners at a time.
Each group training would last for two hours twice a month for three months. You can
charge anywhere from $500 to $3000 per business.
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If you were to do group training for 10 businesses -- and let’s say you charge only $1000
each -- you've just made $10,000 for only 12 hour of work. That’s $830 per hour.
I have never seen an easier way to make money than this.
Imagine using one of your prewritten letters from your HMA system and sending it out as
an e-mail to a list of your local Chamber members at no cost to you.
Then, imagine prospects attending your free seminar on how to grow a business without
advertising.
Then imagine taking your guests through your pre-designed HMA PowerPoint presentation
crafted to sell group trainings and one-on-one consulting services.
Remember the podium effect?
Then imagine having 10 people fighting their way to you with checkbooks in hand ready to
pay you anywhere from $500 to $3000 each!
If you're the consultant who likes action in an exciting group atmosphere and who likes to
make a lot of money fast, this presentation is for you.
Your set of Group training DVDs will show you exactly how to execute this training.
You'll have access to pre-designed workbooks to provide each one of your paying clients.

HMA Resource # 5:
You get lifetime access to exclusive online training and support in your HMA University -including online audio, email, telephone backup and more.
You’ll hear intensive interviews with marketing consultants making anywhere from
$500,000 to $2,000,000 (two million dollars) a year doing marketing consulting. You'll learn
their secret ways of making money and how they run their consulting businesses for maximum
profits and minimum work.
These interviews and trainings are updated regularly and published in your HMA
University. Which means you'll have all the support and feedback you need to make your
consulting business fly right from the start.

HMA Resource # 6:
You get my famous "Joint Venture Magic" course -- including audio training, joint venture
sales letters and sample contracts and agreements. This course sells for $597, but you get it as
part of your system for free.
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And trust me, if you do nothing else but harness the enormous power of joint ventures -- as
explained in this course -- you'll never worry about money again.
Plus, this joint venture course also includes a collection of contracts and letter of
agreements for use in your consulting business.
You’ll have agreements for Contingency Marketing, Copywriting, Intellectual Property
Rights, Marketing Consultant Retainer Fees, Non-Disclosure Forms, Creating New Profit
Centers, Referral Fees, and many more.
Without a doubt, you would have to pay tens of thousands of dollars in legal fees for a
collection of agreements like these. But this entire collection is yours when you become an HMA
consultant.

HMA Resource # 7:
You get a gift certificate for $1000 off my audio creation service.
This will pay for itself a hundred times over in your first year alone.
Here's why:
If your client can talk into a phone, I can create him an information product that can sell for
anywhere between $497-$3900. I’ve done it myself. I’ve sold hundreds of thousands of dollars
worth of information products using this very system.
And with your help, he can then sell that product, or use it to generate leads for his
business. And, of course, if you set up a contingency agreement...
You Will Get Paid On
These Sales Too.
You'll also get a certificate worth $500 off my audio infomercial service.
There’s nothing better than a hard-hitting audio recording that features the benefits of your
product or service, and there’s no better deliveryman than the Internet.
Plus, you can also use these services for your own business.
When you have your own, unique audio infomercial, you'll literally ooze with the kind of
ironclad credibility money can't buy. And even the most skeptical clients and customers will
many times want to hire you right on the spot.
And perhaps the best part about your certificate is that it can be sold or transferred to your
clients. There is no expiration date as long as you remain an active HMA consultant.
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HMA Resource # 8:
Free publicity and press training from the "Publicity Doctor".
This is HUGE.
Especially when you set up contingency and commission deals. Because every time you
use free publicity, money will come back to you in buckets, without your client having to do
anything but answer the phone and answer a few questions.
You’ll learn the secret of getting millions of dollars in free publicity for your business and
your clients' businesses in newspapers and magazines and on television and radio.

HMA Resource # 9:
You also get the reprints and resale rights to 23 professionally written business reports
including:
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Insider Business Strategies: Five Ways to Increase Your Bottom Line Profits Without
Spending an Extra Dime on Advertising

9

Quick-Fix Marketing: One-shot turnaround strategies for 50 different companies. (This gives
you 50 marketing plans for 50 different businesses. Chances are, your clients will fall under
one of these categories, and you can use these reports to make your job ten times easier.)

9

The Headline Bank: 100 top moneymaking headlines.

9

How to Up Your Profit in a Down Economy: 114 Tips and Techniques and Tactics to KickStart Your Cash Flow.

9

Yellow Page Success Secrets.

9

How to Attract More New Businesses with a Riveting Ad that Captures Immediate Attention.

9

How to Use Brochures to Grow Your Business.
And more. (23 in all)

The great thing about having all these reports is not only the business changing
information...but that you can also resell them.
You’re going to have all the rights you need to put your own company name on them, and
resell them to your clients and make revenue.
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This is a residual income opportunity built in to the HMA Marketing Consulting Training.
You’ll own these reports in Microsoft Word and PDF files so that you can reproduce these
for your clients and sell it to them directly.

HMA Resource # 10:
The use rights (not resale rights) to my collection of 117 hours of audio content and
written transcripts from http://www.hardtofindseminars.com
You'll own the use rights to over 117 hours of downloadable audio interviews, marketing
lessons and transcripts by Bob Bly, Mark Joyner, Gary Halbert, Jay Conrad Levinson, Brian
Keith Voiles, Carl Galletti, Ted Nicholas, Joe Vitale, The PR Doctor, Millionaire Mr. X, Taylor
Trump, Herschell Gordon Lewis, Mr. Arthur Hamel, and many other marketing experts.
You'll instantly have a mountain of new products you can:
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Use to get more customers, clients, subscribers and strategic business contacts.

9

Use as free bonuses to sell consulting projects and services.

9

Offer as special incentives to help your clients sell more of their existing products.

9

Package and bundle together to make one-of-a-kind products to give away free to build
good will.

9

Educate and excite your clients.
Your options of what you can do with this content is endless.

This content has been a labor of love that has taken me years to build. I've invested tens of
thousands of dollars and hundreds of hours to put this material together. And yet, I'm making
this available to you as an HMA consultant at no cost whatsoever.

HMA Resource # 11:
Lifetime membership to www.hardtofindads.com.
You’ll get over 700 typed word-for-word transcripts from the world’s largest digital swipe
file of editorial style ads by the highest paid and most successful copywriters in the world like:
Eugene Schwartz, Claude Hopkins, Gary Halbert, Brian Keith Voiles and John Carlton.
This is like having a team of the world’s top copywriters on your desk telling you exactly
what to write to make a winning promotion. These ads have pulled in hundreds of millions of
dollars in sales and are proven "templates" that will work for you and your clients.
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In many cases, you can take what's already been done and "adapt" it to what you're selling.
Products with just half these profit-producing ads sell for over $5,000. But they're all
yours free as part of this super HMA consulting package.

HMA Resource # 12:
24-7 "Remote Control Consulting Services" selling tool.
Selling consulting to people who don’t want consulting can zap your motivation stone dead
and eat hours of valuable time.
You should only be selling your services to QUALIFIED prospects.
And so you get a valuable time saving tool to "pre-sell" the HMA System for you. It’s a
PowerPoint Presentation outlining all the steps in the HMA system.
This presentation will let you send a link to any prospect in the world that has Internet
access and have them learn about what you can do for their business as an HMA consultant.
In other words...it takes you out of the selling position UNTIL they have gone through the
presentation.
If your prospect does this, they are uniquely qualified as a legitimate prospect and are
worthy of your valuable time and expertise.
You’ll get this presentation customized with your photo, your company logo, your website
and your e-mail address branded throughout.
This one tool has saved me hundreds of hours by letting me pre-sell and educate prospects
about the HMA system without my direct involvement.
You’d pay thousands to produce a selling tool on your own like this. But it’s yours to use
and brand the second you become an HMA Consultant.

HMA Resource # 13:
You'll own 100% usage rights to all your marketing tools, sales letters, postcards,
presentations, ads, press releases, client generation reports, client testimonials, manuals, my
million dollar consultants list of service providers and more – everything you need.
What About Support?
As an HMA marketing consultant, you will be in business for yourself, but not by yourself.
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By that I mean, when you have a question you get Michael Senoff. Not some "customer
service" rep that doesn't speak English.
You get me working directly with you. You get me returning your calls minutes after you
leave a message. You get me returning your e-mail in hours not days. You even get marketing
assets I’ve accumulated over the years -- like my knowledge on direct mail marketing,
advertising and copywriting.
In other words...
I’m Always Here
For You.
And I’m personally going to whatever I can to help you succeed.
If you need something, just ask and I will do whatever I have to do to get any answer
you're looking for. Whether it's asking Richard or going to my network of millionaire marketing
and business experts.
And if I don't have the answer...I will find someone who does.

And finally, as I said at the beginning of this letter, you get to try everything out -- use all
the tools and learn all the secrets -- without having to risk a single penny of your own money.
Here's why:
If you follow this system step-by-step exactly the way Richard teaches, and you don't
capture your first client in 45 days or less...I'll refund 100% of your purchase price.
With no questions asked, no hard feelings, and no trying to "talk you out of it."
All of which means you can...
"Test Drive" This System Without
Risking A Penny.
And I mean that.
I want you to hold my feet to the fire for 45 days. Use the system. Play with it. Compare
it with other systems. And see for yourself exactly what you have in your hands.
And if you aren't making money with this system in your first 45 days, then return it.

16

How much does it cost?
Well, I've done the math, and the tools, resources and personal help is easily $22,000 worth
of material.
Probably even a lot more.
And other popular marketing systems I've seen, with only a tiny fraction of the features in
the HMA system, cost $30,000 plus ongoing fees and even royalties on the money you make. In
fact, that is standard practice -- to take a cut of the money you make with their systems.
But with Richard's HMA system you won't be paying any royalties or fees.
Nor will you be paying $30,000, $20,000 or even $10,000.
No, you can claim your complete HMA marketing system with the tools, manuals, videos,
audio, lifetime access to ongoing HMA university training and all the high powered marketing
resources I've listed and more for just six payments of $995 plus shipping and handling or one
payment of $5970, plus shipping and handling.
Note: The six pay payment plan is NOT a layaway plan where you don't get the product
until all payments are made. You get everything starting with your first payment of $995 plus
shipping. Nothing described in this letter is held back.
Shipping if you live in the USA is $43. If you live outside of the USA, your shipping will
be anywhere between $97 and $250 depending on location. Your Investment for your HMA
system is small compared to what you're getting.
Especially when compared to other marketing consulting courses -- with a lot less value
and with all their fees and royalties.
However, There Are Two Small
"Catches" To This...
First of all...
Do you remember earlier in this letter when I said I was giving you my audio creation and
infomercial at a huge discount?
Well, if you become an HMA consultant you are going to be dealing with a LOT of people
who will want and need that service. And I am hoping you will send some of those people my
way to get these audio services done when the time is right.
If you become an HMA consultant in the next thirty days from the date of this letter, I'll
happily pay you a fat 20% "finder's fee" for any audio work you refer to me. (Yet another way
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you can make money with this system without so much as lifting a finger.)
But this is another of the main reasons why I'm giving you all this value away at this
ridiculously low price. And I'd be lying if I said I wasn't offering this deal as much for me as I
am for you.
And secondly...
Even though you're free to use your HMA system anywhere without restriction, I will limit
the number of systems I sell within each geographical area.
Richard and I wants to make sure as an HMA consultant you have the maximum
opportunity to profit without competition.
So being accepted as an HMA consultant is not guaranteed and I have the right to say no to
you if I choose. The only way to be sure of claiming your system is to act now to see if you
qualify.
All you have to do is call me personally at 858-274-7851 and together we’ll determine if
becoming an HMA consultant is right for you.
If we’re both in agreement, I’ll send you a payment agreement by e-mail in the form of a
PDF document. You’ll complete it and fax it back to me at 858-274-2579.
I'll then process your payment and send you the membership details for the HMA online
university and I'll rush your HMA system to you by courier.
You can start listening to your online audio immediately while you wait for the rest of your
HMA system to arrive.
And that's it.
If you have any questions at all, call me at 858-274-7851.

Yours sincerely,

Michael Senoff

P.S. Please keep in mind that while it really is easy and simple to make a lot of money with
Richard's system, it is NOT for everyone.
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I say this because if you and I talk, and it looks like you are not a fit for this and I decide not to
let you be a member, please do not take it personally.
Trust me, there are some people who just shouldn't be marketing consultants, especially with
Richard's system.
It's like me and playing golf. I love playing golf, but I know I'll never be good at it.
And if someone was selling a product on how to improve my golf game, and they were
qualifying people just as I have to qualify people for Richard's system -- I would most definitely
not be a good fit. Because I just will never be good at it and it would be a waste of my money to
buy the product.
And the same goes for the HMA marketing consulting system.
There are some people who just shouldn't do it. And if it's not right for you, then it's nothing
personal. And if you want, I can even help you find another opportunity that will be better for
your situation.
But the only way to find out is to give me a call at 858-274-7851.
If you get my voice mail, please leave your name, area code and phone number. Say that
you are calling about the HMA system and I'll call you back at once. Please do not e-mail. I get
so much SPAM that your e-mail may never make it to me.
PSS. Are you still not sure? Do you need to hear more information? You can hear hours of audio
interviews with other HMA consultants at the link below. You may also download and read the
printed transcripts. All you have to do it go to
http://www.hardtofindseminars.com/HowToConsulting.htm
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